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       NUTS AND BOLTS OF SHARING
Mary Young

We welcome you to Training Tape #45 from the 2002 Young Living Annual Convention, a highly informative discussion by Mary Young on ways you can share the exciting Young Living products with your friends and neighbors.  And now, here is Rob Johnson, CEO of Young Living to introduce Mary and Gary Young.
Rob Johnson  - Young Living’s Amazing Team


Good morning Young Living!   I am thrilled to be with you again. This year’s theme is Creating Something to Believe In.  This convention is all about you, and we have been diligently working behind the scenes helping you to create something that you can believe in.


In the past year under the direction of, and with the support of Gary and Mary Young, we have been able to assemble a management team that is more capable, more talented and more loyal to the vision and the mission of Young Living than ever before.  Never before have the Youngs had a team of people that have been so united.  
In all seriousness, the order and the harmony and the mutual understanding which we now have among so many talented people is truly remarkable.  As our new CFO, Brooks Peacock, has been heard to say from time to time..”I’ve never had so much fun in a day job before.”  

Building a Solid Foundation

But, necessarily, much of our focus this last year has been inward and for that reason we, as a company, have experienced a transformation of our own.  We are building a solid foundation upon which you can build, and during the course of this next year you will begin to see the outward manifestation of some of these inward efforts.


Young Living is strong; sales are strong.  We have achieved nearly a 10% growth rate, and that is remarkable in today’s economy.  Truly, Young Living is poised on the very forefront of an alternative health care revolution which is sweeping the planet, and you are in the right place at the right time!


Today I have the honor of introducing two friends of mine–the man and the woman that need no introduc-tion–they are the reason that we are all here and they are the foundation of Young Living, but since there are so many of you that are here for the first time, if I might, I will share a little bit of background about Gary and Mary Young.  

Introducing Gary Young..

The founder of Young Living Essential Oils, D. Gary Young, is one of the foremost authorities on the therapeutic use of essential oils in North America.  As most of you know, in 1973 Gary suffered a crippling injury that changed his life forever.  A logging accident which nearly cost him his life transformed him both spiritually and emotionally and mentally.  After three weeks in a coma and four months in intensive care, doctors informed Gary that he would be paralyzed and confined to a wheelchair for life.


Unwilling to accept that devastating prognosis, Gary embarked on a healing journey that allowed him to regain full mobility and freedom from the excruciating  pain that followed his accident, and I want you to know that he can leg press twice as much weight as I can today!


In that process he learned things that inspired him to devote his life to helping countless others better their lives both physically and emotionally.  Gary has spent the last 25 years searching for natural ways to combat disease, preserve health, and prolong life.  During extensive travels throughout the United States, Europe, the Middle East, Asia, South America, India, and Pakistan..Gary has compiled a vast body of knowledge and research on nutrition and the therapeutic effect of essential oils.

Introducing Mary Young, the Better Half!

Now if I can introduce the better half of this partnership..and that is Mary Young.  In addition to a successful career as an international opera singer, Mary Young came to Young Living with extensive business skills and acumen.  


In 1985 she was introduced to the concept of multi-level marketing and within two years she had built her own organization which had monthly sales in excess of $500,000.  Mary has done extensive traveling in an effort to teach others how to build their own successful businesses.  


She was introduced to Young Living and the concept of essential oils in 1992, and at that time she began working for the company as a consultant writing marketing materials.  With her strong sense of organizational skills, financial management, and strong sense of color design..Mary was able to help this fledgling company (and Gary) begin its operations.


However, one of Mary’s finest accomplishments is being the mother of Jacob, and not withstanding her many responsibilities, both as a mother and as a wife, she continues to be a key member of our Executive Team and a part of our Senior Management.  She con-tributes so much to our operations in helping us to bring this business and this message to the world.


I would like to introduce my true friends and mentors, two people that themselves, I believe, have even (if they could) grown more in wisdom and experience this last year.  Let me give a warm welcome to Gary and Mary Young..and Jacob.

Mary Young - On Network Marketing


When Rob said 1992, I went..”Wow!  Ten years.  It is hard to imagine that so much time has gone past, and here we are.  I don’t know if many of you are like me, but when I was first introduced to network marketing (MLM),  I didn’t want anything to do with it because I thought MLM was where all  those people at the top sucked all that money from all those little people, and I was one of those little people..and I didn’t like that idea.  But I was really excited about the products and so I decided I just didn’t want to know anything about the business..I would just tell all my family and friends about these products. 


Well, how many of you feel that same way? I see some hands out there.  Hopefully, you want to learn a little more about business, which is why you are here today.  


I had an interesting experience because I was so excited and I wanted so many people to have the benefit of what I believed in that it got bigger and bigger.  My first check was $5..and I thought, “Wow!” My second check was like $50. My third check was like $200. I was just astounded!  My goal was to have $2,000 a month, and I thought, “If I could make $2,000 a month I could be happy the rest of my life.”

Importance of Mentors

They had a car program–I didn’t believe I could earn a car–and so I didn’t put my sights on that. If I had had someone who had sat down with me and explained to me about the business and the potential, I would have achieved success a lot faster than what I did, but I didn’t have anyone to teach me.  I took a small portion of the marketing plan and I learned that, and when I achieved that much I went to that much, and if I started here and I looked at all this and I was right here, I was so overwhelmed that I probably would not have done anything at all, but it would have been so wonderful if someone had just explained to me how it works..what do you do.


Here I was, an opera singer.   I had just come back from South America; I had heavy mercury poisoning.  I didn’t feel very well; I didn’t have a credit card, I didn’t have any credit, I didn’t have any money.  I didn’t know how to do this.  I didn’t know anybody but my friends in the opera world.


Number One Ingredient..A Burning Desire!

That isn’t a great beginning for building a business..but do you know what I did have, (and I find this to be the number one main ingredient for building a business).. I had a burning desire. I will tell you right now, if you want to build a business you look for other people who have a burning desire.  


It doesn’t matter if they haven’t had experience.  In actuality, those who have not had any experience will be your best distributors because their minds aren’t polluted with all the negativity of multi-level marketing.

          So I just started.  I just told people.  I would call some-one up on the phone and I would say..”I have discovered this fantastic product, and I really believe it is something that you would be interested in..and I can’t get you out of my mind.  Can I come and share these with you?  Can I come and tell you about why I am so excited?”  


If you have credibility with your friends, they will always say yes..and I never had anybody say no.  I would go and I would dump out my wares on the kitchen table (which was my favorite place to talk about business) and I would go through and tell them about the products. 


You can do the very same thing with the Essential Seven. It is so easy.  It is so simple.  The oils are so easy.  My goodness, all you have to do is wear them and people say, “What are you wearing..what’s that smell?”   You know, we all stand in the grocery store and do this, or on the airplane doing this..and people do.  They ask, “What is that?  What’s that for?”  


You know, when you have truth, people who are looking for truth recognize it when they hear it.  You don’t have to convince anybody of anything.  You simply tell them how you feel.  I have always said, “People who look for the truth get very excited when they get a little bit.”  


Do you know what was fascinating to me about the essential oils?   It was the question that was asked of me..”Why did they take Frankincense and Myrrh to the Christ Child?”  Wow! What a question.  You know, we talk about it our entire lives.  We read it out of the Bible during Christmas time. “What’s it for?”  “I don’t know..I  never  thought  about  it.”  When you start looking at essential oils and you start looking at the science behind it, it is very obvious why they took those oils to the Christ Child.  

Excitement of Essential Oils

That just opened up a whole new world for me.  I became so excited!  And when you start looking through ancient writings, ancient scriptures..there are all kinds of things about oils..and I didn’t even know what an essential oil was.  I had never heard that before.  You know how people get excited when you give them new information?   There are so many people looking for truth, so many people looking for answers and when you have that answer, they get excited and they want to know more..and there you are!


People will say, “When can I get my Essential Seven?  Can you order it for me?” and I would say, “Oh, well, you can have this one.  It costs $50 (or something like that..it used to be $50.  I think it is a little bit more now).  And they say, “Really, I can have this one?” “Yes, of course.” And they would be so excited, and the next thing you know they are calling you up on the phone and saying..”Well, I did this, and I did that..and this happened and that happened. Can you explain that to me?”  I used to say, “Well, if you have a response, that means your body is really in need, and if you don’t have a response, it means your body is doing really well and you don’t have any problems, so just keep using them and let your body absorb them and do whatever it is going to do with it.”  People would come and say, “What can I do for this, and what can I do for that?  Will this oil help, will this supplement help me?”  

Mix and Match to Meet Your Needs

I would say, “Do you know what?  When you are dealing with natural products, only  your body knows, so let your body tell you.”  I never got into telling them this and this, or that and that..it just causes problems, and when you deal with natural products, you don’t know what the body will do.”  I have always said, “Well, you try one combination, and if that doesn’t work, try another combination..and you just keep mixing and matching and trying different things until you start to get the response you want.”


“Oh, that makes sense..” and you start putting the responsibility on them.  The most important thing in building a business is that you build for your own freedom.  You don’t build for dependency.  The worst thing in the world is when your phone rings every five minutes 24 hours a day.  How many of you love to talk for five or six hours on the phone? I don’t see any hands!  Oh..there are a couple!


Do you know what?  I am a singer..and if I talked that much on the phone every day I wouldn’t have a voice!   In actuality, I spent two years traveling so much around the United States doing three and four meetings a day that I actually did lose my voice and I didn’t sing for almost two years, and that is really sad, but I was driven because I caught onto the business. 


I was driven to make money because I had come from tremendous debt out of South America being involved in a gold mine..and I wanted out of that debt.  I didn’t want to go into bankruptcy; I didn’t want my father to go into bankruptcy, and so I was bound and determined I had found a vehicle and I was going to figure out how to get out of debt. 



I know that there are several of you out there who can tell the very same story, not the same circumstances, but the same feelings and the same experience..and it is an absolute thrill to see the money come in and be able to pay those bills and start to begin to build that freedom.

Build the Freedom

We build the freedom, not only financially, but time-wise, and you build it by teaching people to be independent. 


So many people complain about..”My upline doesn’t help me.  I don’t get anything from my upline.  My upline doesn’t call me; my upline doesn’t help me with the business.  My upline isn’t doing anything for me..I want to answer to a different upline. I want a different sponsor.  If I don’t buy anything for six months can I go off the computer and re-sign up?”


What a waste of time..you lose six months!  I would never do that.  I never was dependent on one single person for what I did and what I achieved, and I can stand here today and say, “I created the business that I have through my own efforts, and not through someone else’s.”  

Take Responsibility

I went out there and I took the individuals who I sponsored as my personal responsibility.  I called them on the phone; I asked them how they were doing, and my big thing was to say..”Do you have some friends you would like to introduce these products to?  Tell you what..if you want to call a few people to your home, I will come over to your house and I will help you teach them about the products.”  “Really..you would do that for me?” “Well, of course!”  I had so much fun. 


In the ten years that I built my business I did two meetings in my home, and they were the first two meetings I ever gave..and I never did that again.  I always went to their home because they are more comfortable in their territory and their friends are more comfortable coming to their home.  


You don’t have to do it that way, but that’s how I did it and that is how I was the most comfortable.  I was really a chicken!  I was really afraid to talk about business.  I wasn’t afraid to talk about products, but I didn’t know how to meet anybody..I didn’t know how to start a conversation.  Come up and ask me to sing a song.  I am real comfortable there..but Mary, go out and talk to somebody when you are standing in line at the grocery or just going to that massage place and ask to speak to the owner..I couldn’t do it.  I was so afraid.

Phoenix Experience

I remember one time down in Phoenix..it was so hilarious.  I had been going down there for one line every month for eight months..and I thought, “Here I am down in Phoenix..my goodness gracious, I should start another line here!  But how do I do it?  I was driving my father’s car every month down to Phoenix because I didn’t have my own car that I could drive down..and I would just drive around.  Phoenix was so huge to me and I thought, “Where do I go?  What do I do?”  I would just look and watch.  And I stopped in this little strip mall and there was an electrolysis place  and I thought I would be brave and go in there.  I went in and she said she wasn’t interested. Oh, I was so defeated!  It was so demoralizing I thought.  I said, ”I could never ever do this again as long as I live.”



The she said, “You know, around the corner on the other side there is a place that does massage and body work..” and that was kind of foreign to me.  She said, “They sell herbs over there. I’ll bet they would be interested.”  


So I drove around and I sat in the car and stared at that door for 30 minutes trying to get my courage up.  I just simply didn’t know what to do.  I didn’t have anybody to call, anybody to go with me, anybody to give me moral support..but I had a burning desire and I was determined that I was going to make this happen..so I took a big breath and I walked in and I said all the wrong things.  I said everything wrong. I told them that the products they had were adulterated and I just went on and on.


The owner who had just finished giving a massage came out..she chewed me up and spit me out!  I apologized and I got out of that place so fast, and I thought, “I’m dead. I am never going to do this ever, ever, ever again!”  But do you know what happened? There was one massage therapist who followed me out to the car and she said, “You know..that sounds really interesting.  Do you have any tapes?”  And I thought, “O please, just go away.” I gave her a tape and she took it home and she gave me her phone number and said, “Call me.”  


I said, “Well, I am driving back to Utah at the end of the week so I will come back and get my tape (desperate to get my $5 tape)..those were the days when every dollar counted.  


I went down there and I talked to her and she said, “Do you know what? I think I want to be a dis-tributor.”  I just looked at her and said, “You have got to be kidding me!”
She became a great, great friend whom I love dearly.  She was Spanish-speaking..her English wasn’t the greatest, and I did a lot of meetings with her.  I helped her do a lot of meetings and I helped her build her business.  And do you know what she did? She sponsored the owner of that massage business, and that lady became the most powerful person in my organization.  She was better than me at everything.


She gave fabulous meetings.  She knew the products fabulously..and she probably did over a million dollars in her own organization.  It was her organization that gave me the depth for the payout for the width that I had and created the income, and by the end of the year my check was $10,000 a month! 

Thrill of Success..

I thought I had gone to heaven because I was just this little hick from Utah who didn’t know anything about business, and it was the greatest thrill to watch those checks grow every month.  The checks eventually exceeded that $10,000 and I was financially independent. 


I was also time-independent because I taught everyone in my organization to teach their people.  Call your people.  Help your people do meetings.  Teach your people the business.  Teach them how to teach their people how to do the business. Go to your down-line report.  Look who’s buying any products.  Look and see who are the movers and shakers. Call them on the phone and introduce yourself and say, “Hi!  I have just been looking at my report and I notice that you are buying a lot of product. I don’t even know you, and I would just like to get acquainted with you.  What can I do to help you?”


Creating Friendship and Loyalty

Do you know what that means to some new person to have someone way up in the upline, someone who is a Master Star, a Premier, an Ambassador.. call them on the phone and see what they are doing and how they can be helped!  That is so exciting to have that kind of recognition..and do you know what it creates? It creates friendship and loyalty.


There have been lots and lots of complaints in our business about how we sponsor lots of people, but we have just as many who leave the next month.  Why?  Because nobody cares. Nobody calls them on the phone.  Nobody is interested in how they are doing.  Nobody bothers to tell them about new products or help them with the products that they have.


So many people say..(and I don’t understand this because the Essential Seven is so simple), but it’s not simple if you don’t understand how to use the oils, but once you understand and you have your first experience telling someone else about the Essential Seven you have just created the excitement in an individual, knowing that they can do it themselves.

Keep it Simple

I remember when we were going to Phoenix (and I bring this up because it was a great example).. Vonn Harding was in that line of this lady who was the massage therapist and Vonn didn’t know how to do a meeting either.  Vonn was afraid and Vonn said she would never do a meeting.  (You ask her..she will tell you!)  But Vonn called me and said, “You know, I have figured out how to make it simple.  Just teach them about the Essential Seven, and that is when we really started putting emphasis on teaching the Essential Seven. 

How many of you introduce the products by teaching someone the Essential Seven or the Cleansing Trio, or maybe it’s a bottle of Joy (which is in the Essential Seven), or maybe it’s your favorite oil..and now we have Berry Juice and all kinds of fun things to use to introduce people to Young Living with.


It was so exciting to see the vast amount of products narrowed down to just a few things.  I found that the best way to not overwhelm people is, first of all..don’t talk about all of the products–you couldn’t anyway.  Target with one or two.  Target an Essential Seven, a Cleansing Trio, the Berry Juice, the Dentarome..things that people relate to.    You know that shampoo and the bath gel is so wonderful.  Every-body loves the bath gels and everybody can relate to that. 


Then take the first part of the marketing plan. Teach people how to get to Master Star.  It’s so simple, one, two, three.  And are you going to help them do that?  Sure you are because you are going to call them on the phone and you are going to talk to them about the people they know.  You are going to talk to them about how to put a meeting together.  How do you put a meeting together?  Call them up on the phone and say, “Hey, I have something exciting..I want to come and tell you about it.”  “Okay.”  or “I am having a little get-together at my house because I want to tell a few of my friends about these wonderful products.”   “Okay.”


You only need two or three.  I could only work with only two, or maybe three people at a time.  I could not work with 10 or 15 or 20.  I could not sponsor that many people and do justice to those people because I felt so responsible.  I took their money; I introduced them to a product.  I’ve got to make sure that they get the benefit out of those products or I haven’t done my job.”  So give them a couple of days, call them up on the phone.  See how they are doing, what can you do to help them.

Focus on Your People

I once had someone call me and say, “Do you know what my sponsor said to me?”  I said, “Well, no..”  They called me up and wanted to know if I would get my order in so they could qualify.”  I was mortified!  What a way to turn somebody off!


If you are watching the downline report, you’re calling on the phone and you’re seeing that they are short of qualifying, naturally that’s going to affect you, but you don’t focus on you..you focus on them.  So you look at how their organization is going..if they get another $50 or another $20 in, they would qualify and they will receive a check and they would advance a rank, so if they feel like you are calling to help them, they are going to respond.  If they feel like you are calling to help you, they’re not going to respond.


Why do we call it network marketing? What is network marketing?  It’s networking..working together.  I found that when you become friends with people that’s when they really respond to the information you have.  They want to know that you care about them, and I love the people in my organization.  I have fabulous leaders..just fabulous people!  And do you know..I didn’t have to teach them anything.  I didn’t have to do anything.  I never did have to call them on the phone they were so good..but do you know why I called them?  Because I cared about them.  I wanted to know how they were doing.  

Show Care and Concern

Could I do anything for them?  They would say, “Well, Mary..you did this, you did that..what do you think?”
“I think that’s a bad idea..do you know what would work better..this was my experience.”  “Well, I haven’t done that before..”  “Why don’t you try it and see what happens?”  It’s that kind of conversation.


I did a lot of booths.  I did so many booths..I had to find special shoes so I could stand on my feet for 12 and 14 hours.  That’s hard work, and a lot of you have done booths, but do you know what I would do?  I would go out and find an area where there was a show going on.  I would purchase the booth, and then I would invite those in my organization who lived in that area to come and participate in the booth and they would pay part of the fee for the booth, and then they would take all of the leads.  I never took one lead from anyone in my organization. That’s death to you because then you are taking from them..and it’s your gain to have them grow and develop.  When you do that with them, then they will do that with their people..so what happens? They are looking down in their organization to see who they can help.


Do they have time to call you?  No.  So you can go to the Bahamas or to Hawaii and have a great time, and when you call them on the phone..yeah, it sounds good, doesn’t it?  And when you call them on the phone you talk about the great success of the booth, or the great success of this program, or the great success of this meeting.  We had so much fun and when we got together it was a laugh a minute.  We told stories..

We Never Forget the Laughter 

I will never forget one time when I went to Florida with this massage therapist who had this huge organi-zation.  In the beginning I always did product because I was the most comfortable with that, but as I began to grow in the business I discovered I loved talking about business.  I loved talking about making money.  That was so exciting because everybody needs money..and I was one of them in the beginning.  


So if I could show someone how to increase their income and they got excited, I got excited. So I would do the business.


So this lady was doing this great big product display and was talking about products and everything  She was doing this big fat introduction of me (which we would always laugh about) and she wanted me to run in and charge in for the business..well, I decided to go to the restroom.  She did her big introduction and went like “that” (gestured with arm) and I wasn’t there!


They were all laughing..where’s Mary?  Where’s Mary?  So then I came in afterwards and the big introduction was over and the clapping was all over with.  They all looked at me and we all just started laughing!  We probably laughed for 10 minutes..and there were probably 200 or 300 people there, but it was fun! 

Make it Fun!

That’s what you want..you want it to be fun. We used to laugh about..oh my goodness, this is really difficult.  We’d get together and we’d have a good time.  We’d laugh a lot; we learned new things, we had lots of good things to eat..boy this is really a hard day at the office!  It was so fun..and I have great, great memories of those days.


I listened to the introduction that Rob did and I think about..”Oh my goodness..the wife of Gary Young, the Founders of Young Living.  Me!


I’m in this position!  I would rather be out there with you, except I love to be with Gary, naturally.  But I would love to be out there in the field.  I love the networking; I love being there with everyone.  I’ve loved watching people grow and develop.

Just Tell Others How You Feel

There are so many people who have a lot of spark, but they are afraid.  There are a lot of people who have absolutely no fear of telling people how they feel, but they couldn’t possibly think of doing a meeting all by themselves..that’s just too overwhelming, so I deve-loped the habit of calling people up from the audience and saying, “Teri..stand up and tell people how you feel.”


Once you are called on, what do you do?  Either you stand up and do it or you look stupid.  You don’t want to look stupid, so you stand up and tell people how you feel.  Is that so hard?  No!  We’d go and have dinner afterwards and we would talk about their feelings. I would say, “See how you did it!  You can do it..you were great!  It was fantastic!  Why don’t you organize the next meeting and I’ll come and help you?”          “I can’t do that..”  “You can too.  You just simply tell people how you feel..that’s all there is to it.  You don’t have to know about sesquiterpenes and phenols..you don’t have to know about carcinogens.   You don’t have to know about MSM and how those things work. You don’t have to know.  You only have to be able to express how you feel, and anyone can express how they feel.  


If you are excited about something and you are sincere, the person to whom you are speaking is going to feel that.  They are going to know that, and you are not going to have any problems.   People will just get so excited about being able to express themselves.  People love recognition. They love to be acknowledged for what they have done, for what they do..and you are the ones who are going to recognize them.  You are the leaders, and if you make someone feel important, and you know how important that is to them, and they know how important you are to them as a person for their own success, they will just pop the buttons off their coat!

Recognition is a Necessity

Sometimes the overwhelm of recognition is so much that people lose the ability to talk, but you can see that joy in their face.  People go through life without any recognition; people go through life without any success.  People go through life without ever being acknowledged for what they can do, for what they know.. so you make sure that whatever you do you take note of the people in your organization.  You find ways to acknowledge them; you find ways to help them.  You find ways to help them be successful..and do you know what?  “If you help them get what they want, you get what you want, too.”  That’s a very famous saying from Zig Ziggler.

I Want that Mercedes!

I don’t think one time can I ever remember that I ever focused on myself.  It was always on the success of someone in my organization.

     When I got my car (which was a 1987 300-D Mercedes) and a friend of mine said, “You know, Mary, if you can get a Mercedes it will retain its resale value”.. so I went down to the dealer here in Salt Lake and I drove the demo model and I bought that for $30,000 and I got a loan for seven years, and I thought, “Well, if I don’t make it in this business, I will just sell the car.”  And do you know what, I paid that car off in two years, and I still have it today.  Gary calls it my “old beater,” but I love it and I love to drive it because it brings back those memories.  I have got people who drove those kind of cars from people who had their noses in the air that looked down at everybody else..and do you know what happened to me? When I drove that car..I thought, “Look at me! Look what happened..look what I did!  Look what I earned!  I wanted everybody to see it..I was so excited because I earned it; I created it..I did it myself!
You know, most everybody else will respond the same way.  It’s an absolute thrill to earn it yourself and be able to show that to the people in your organization. And I know there are dozens of you out there who have that very same experience.

The Thrill of Earning


Rita Anderson was hilarious when she got hers. Vicky Opfer was hilarious; Anna Maya was hilarious.  I will never forget Anna Maya’s face the first time she came and showed us her car. She was so excited, and Rita met us up in Wyoming.  She came to a meeting we had up there and the first thing she had to tell us was about her car. “Come and go for a ride with us in our car!” That was a big thrill because they earned it, and they earned it by telling people about something that they love.


It was something that they know will benefit other people.  It will change a lifestyle; it might give someone  more years that will help them be young and healthy and have more longevity..and that’s what we all want.  We all want to be able to enjoy life, to enjoy our children, to enjoy our grandchildren, to have fun and go places and see the world and be together and uplift one another.  Is that not what life is about!


I think it’s a lot of fun to hear about other people’s success and what they did to make it happen..and there is something that you can learn from everyone.  My way was my way..my experience was my experience. Their way is their way..their experience is their experience.  We all have our own way of doing it and we are all going to have a different experience, but the bottom line, as Jeffrey said, is letting the others know how much we care about them.

Rob Johnson


Thank you, Mary.  That was wonderful!  How would it be to find a person like that every month and put them in your organization!

Gary Young


Honey, would you mind telling your experience with the experiment we started and your mercury?  If Mary doesn’t feel comfortable about sharing this, she can say no.

Mary Young - Handling Mercury


I did some stupid things when I was in my 30's because I went to South America (as many of you know when I was involved in a gold mining operation there) and we bought mercury by the gallon and we used it for the extraction of the gold from the black sands. 


I had mercury in my hands; we had a little cement mixer and we used to put the raw material from the slues in the mixer and pour in the mercury and stir it and play with it..the mercury ball full of gold in a cheesecloth and squeeze it and the mercury would come out through the cheesecloth and then you would open it up and you would have a gold ball, but it also was covered with mercury residue. Then we would take muriatic acid and pour that on the gold ball and it would dissolve the mercury and we would breathe the fumes. We thought the mercury was funny and unusual.  I had that exposure for at least a year.


I remember, we lived in a little motel (kind of like a tourist motel) down there and we had a refrigerator and we used bottled water to wash the lettuce..and we were really fanatical about washing everything with bottled water, and yet we went out to the mine and played with mercury!  I can remember cooking dinner and I turned to my brother and I would say, “I’m sorry I can’t stand up any longer..” and my head would just spin and spin and spin.  We came home and found out we were full of sodium.


I was going here and going there and thought..”I had better have a typhoid shot.” and so I got one and I was sick in bed for two weeks.  I just didn’t put two and two together.  I just didn’t know, like Gary says, we perish from lack of knowledge.


As time went on we got a little more careful and we stopped all the malaria pills and stopped the gamma shots, but actually, we weren’t more careful with the mercury..I just didn’t know about mercury.

Becoming Aware..

When I came back from South America and I got involved with this other health food company I became aware of a lot more things and started doing cleansing and using Chinese herbs and being more careful about everything concerning my health, and I started to feel better and my head started to clear up a little bit, but it was really strange because I could touch the top of my head like this and if a hair follicle moved I had a lot of pain.  I couldn’t jump on a trampoline because the movement of my head would hurt so much.  I am talking 15-20 years ago..and I still wasn’t putting two and two together.


It never really went away.  It decreased, and then I would get a little sharp pains in my head and they would just hit like that.  I would just hold still for five or six or 10 seconds until it went away and then I was fine.  Well, even though I continued to get better and better, it never totally went away.


About six months ago I started noticing the head pains getting stronger and coming more frequently, and sometimes I would be talking and all of a sudden Bam!  I would get that pain again..and I would just hang on and wait until the pain went away.  Gary would look at me and say, “What’s wrong with you!” I said, “I don’t know.. I’ve this headache..” He said, “I’ve had enough of this.  I have seen enough of this.  We are going to get real serious about it.” 

Chelation Therapy

So I started chelation at the Clinic (and I just passed number 19) and I was doing the Bioelectric Field Enhancement. (B.F.E).  every time I was doing the chelation.  After the first treatment  I thought Elmer’s eyes were going to pop out of his head to see this orange yellow horrid-smelling bubbly stuff coming out of the bottom of my feet!  It was like thick orange sludge..and that went on every single time. It only started decreasing with about the tenth time, and we are still seeing a little bit.


I said to Gary, “You know, the pains have  greatly decreased, but they still hit every now and then.” and he started thinking about it and he said, “Oh, my goodness..why didn’t I think about this before!  Why didn’t it occur to me?”

Balsam Experiment 

Of course, we are just experimenting with the Balsam, and he said, “Let’s experiment.. You know, I have  been  Gary’s Guinea pig  for  so many things!   I have been  his Guinea pig with Coniza and Clary Sage  oil and when I would walk in that clinic Dr. Johnson would look at me and start laughing.  He said, “Oh, I’m your favorite person, I know..:” as he stuck the needle in.  He is always after my blood! 
But it was really interesting to watch.  We learned a lot of things with that, and I think it gave Gary a lot of evidence and understanding for some of the formulas that we have in Young Living today.


Anyway, he said, “Let’s see what happens with the Balsam Fir, so I was ingesting a capsule of Balsam in the morning and at night, and the day I started with the Balsam capsules I never had another head pain.


I can honestly say we still don’t know for sure (as I have said to many of you when you use natural products), only your body knows, and you really don’t know what your response is going to be until your body tells you.  So I did that probably for a month, and then we went to St. Maries and convention was upon us. I was just running like crazy and we ran out of the bottle that we had at home and I kept forgetting to ask for more..and I thought..”Well, let’s see what happens.”


It was about three days after I had stopped taking the Balsam capsules, and I got another sharp head pain.  I thought...”How weird..”  I just had one or two (nothing like in the past) and so I started back with the Balsam I guess about last week and I still had some head pains and they lasted a little bit longer..and that went on for about two days and then they stopped completely. I don’t know if the oils are just rattling things around or moving things around.  


Gary says that toxicity comes out or toxins come out in layers..and I have had this for so long.  I’ve have a lot of discoloration which we call “liver spots.”


I had them on my face and my neck and around my eyes, and they started fading with the chelation and the B.F.E. and the oils..and they just keep getting lighter and lighter, and then using the enzymes.  In the beginning I was taking like five Detozyme in the morning and five at night and I did an overload with enzymes until my body couldn’t stand it anymore and made me feel like I was going to blow up inside, so you have to back off and now I am only doing one or two enzymes a day and it seems to be very sufficient..but it still gets better and better and better.

Cleansing..a Long Process

I will go back to the Clinic; I will do a few more chelations. I will continue with the B.F.E. until we don’t see any more discoloration.  But Gary said, “Cleansing takes a long time, and when you have a toxic buildup, especially in the liver (and the liver is the organ that processes everything, that cleans the blood), how can you possibly get well if the liver can’t clean your blood?”  It isn’t possible, and so you just have to keep doing it every day. 



We are drinking a lot of water..and, of course, we are very fortunate in our home because we don’t have city water.  We have no chemicals in our water.  It comes from a mile up the mountain underneath the mountain and it is absolutely spectacular water..and we carry it around with us.  We take it to the restaurants with us..we don’t care what anybody thinks, that’s what we drink.  We are very fanatical about the water and we are drinking at least a gallon a day.  I know Gary is drinking a lot more than that, but it has made a dramatic difference.


I can only tell you..experiment and see what happens with your body, but you MUST cleanse the liver, you must cleanse your blood, you must get plenty of fluid in your body.  


 I think we will see really spectacular things come from the documentation of the usage of oils in the Clinic..and that is going to be a dramatic help for all of us. 
I am hoping–and I told Gary–that he had to make a priority to find out which oils will help dissolve and chelate these vaccination crystals from our bodies.

Be Firm on Resisting Vaccinations 

I have a hard time not being angry with myself for letting myself get sucked into the system, believing what the system said because I do know better.  I am extremely fanatical now and we are very fanatical about Jacob’s diet and the things that he eats, and we are going to make sure that we control it for the first three or four or five years of his life and then (hope-fully) he will know better and he will not like the taste of the things that have no nutritional value, that are damaging to his body.


And I hope that you will do the same with your children and that you will take the information that you have on these vaccines, that you will photocopy it; that you will pass it out and get it into the hands of as many people as you can and educate people and educate them that without cleaning their bodies and using the oils and getting healthy so we can stand up and fight for our freedom.  Thank you!

Gary Young - Continuing the Experiment


Thank you so much.  It has been exciting to watch the progression with Mary, and of course, I don’t need to be the one to say it–you all can see the changes in Mary that have been close to her and around her.  She, to me, looks 10 years younger than she did last year, and I know that I am doing something right, but I really felt strong about the Balsam that they had tremendous and great purpose there, and when I felt intuitive to have her take it orally and the head pain stopped.  One thing that we do know is it has reduced the inflammation in the mengies which (when we did a CT scan) it was there, but is it removing the mercury?  I believe it is..intuitively I feel that.


I will be continuing to experiment with it because I know I know the answer; we have the answer.  It is just finding it and putting it together..and that is my quest now that I’m on.


It takes about 22 drops of Balsam to fill a 00 capsule and have her doing two a day, so you are just going to have to pay attention of it.  It is really interesting, however, we are laying in bed at night and she turns over and I can smell Christmas trees!

Be Armed to Fight

We are experimenting with Helichrysum and Balsam, Helichrysum, Balsam and Frankincense, and the answer is coming.  Folks, I want you to be able to go home armed to fight..and believe me, it will be a war.


I believe very firmly that the reason that God has encouraged through his prophets and his Son in teaching for us to take care of our temples is because we can’t fight for truth and freedom if we are sick.


So it is very, very important that you take a stand ..first for yourself, and then for others.

Narrator


Thank you, Gary, and thank you, Mary Young and Rob Johnson for sharing with us, and thank you for being with us on Training Tape #45.
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